
If you haven’t identified the business you want 
to buy or haven’t approached a business you 

already have in mind, we can help.

Using your search criteria and our regional, 
national and international networks, we can 

scour the market for suitable businesses being 
marketed for sale and approach others that 
aren’t, to see if they’re interested in selling.

We can also add you to our “watching brief 
list” to make sure you’re kept in mind for future 
opportunities, often giving you priority before 

they reach the wider market.

From valuation through to making an offer 
and negotiating Heads of Terms, we’ll share 
our expert knowledge and significant deal 

experience to help ensure you get the 
very best deal. 

We’re also on hand to structure the 
affordability of the deal and explore your 

funding options.

We’ll be by your side to take the strain and 
make sure the deal you agreed in principle is 

the deal you legally sign. 

We’ll help with financial and tax related due 
diligence investigations, making sure you know 
exactly what you’re buying and mitigating any 

risks wherever possible.

And of course, we’ll be there to celebrate with 
you on the day your deal completes!

 Three steps to buying a business

Identifying opportunities 
and targets

Approaching businesses 
on your behalf

Sharing off-market
opportunities

Valuation

Funding

Offers and negotiations

Due diligence

Final negotiations

Input into final 
legal documentation
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Step 1: 
Target identification

Step 2: 
Negotiations

Step 3: 
Deal delivery


